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REVIEW. Techmar (POLAND / Distributor)
[www.techmar.az.pl]

LA e—
| Techmar

2l orze
Arranged by Sport

As if all of the joints of a bamboo stalk grow aftogether, all members of a
‘company should pull their weight for it to grow. The same goes for YG-1.
In order for YG-1 to meet allits goals, not anly employees in and outside
of Korea but also all partners, including dealers and distributors have to
work in harmony like a family. A bamboo stalk which has strong joints can
grow into a tall one and withstand strong typhoons. Let's meet Techmar,
YG-1's partner in Poland, which is sharing YG-1% vision.
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With Its differentiated sales power and service, Techmar which specializes
in distribution and sales, has a strang foothold in the cutting tool markets
in Poland and Europe. It offers various industrial tools such as cutting
tools, and electric, measuring and safety instruments and has been
playing an important role as YG-1's main sales base in Poland since its
establishment in 2012. Based on profassionals equipped with profound
technical knowledge and the development of a customer oriented
distribution system, it has continuously grown to have a wider market
share, for the last seven years. Provision of various tools and technology
consulting services which meet customers' needs are ts strong points to
success that differentiates it from other disiributors.
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YG-1 is a famous cutting tool company not only in Poland but also
acrass all of Europe. Customers are paying sharp attention to YG-1
because it does not rest on its laurels despite its title of No.1 and
it pursues constant change and development with investment in
technological development and facilities. | think the establishment
of plants in multiple bases has strengthened business efficiency In
manufacturing, logistics and distribution. YG-1 could gain the best
appraisals because it has built trust with its various products that meet
each customer's needs and minimized lead time. The recent expansion
of a Technology Center GmbH In Germany s expected to enable real
time high quality technical support service to respond to whatever
customers need.

Sales of End Mills and HS5/HSSCo Drills in Poland is incredible. X5070
which provides excellent performance in processing high hardened
steels also has high popularity. The indexable Insert Line and coating
technology to process new materials which YG-1 provided recently
have raised the average rate of sales as well. In particular, the demand
for APKT Milling Inserts, which have unrivaled quality compared to
that of competitors'in the same price zone, is continuously increasing.
Since tool demand Is on the rise, we are planning to have thorough
analysis on customers from various sectors including the automotive,
aerospace, [T, energy and machinery industries and market to provide
tailored products for themand increase our market share

Techmar has developed thanks to the long and clase cooperation with
YG-1. YG-1's limitless effort for quality and productivity improvement
is what made us receive positive feedback from our customers and
the aggressive marketing by the headquarters including participation
in many global seminars and exhibitions enabled us to grow and
do business more easily and stably. We are making an effort to build
a closer relationship with YG-1 headquarters and promote local
marketing 1o position us as the top cutting teol hub in Eastern Europe.
And we are determined to nurture our manpower to raise external
customers satisfaction while increasing sales for YG-1 to strengthen our
position.
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